
You are doing well. 

But can you say the 

same thing about 

your hard-earned 

money?

How Ashika Wealth Advisors can help transform 
your savings into wealth

e

Exclusively for 
First Generation Entrepreneurs



Someone’s 
sitting in 
the shade 
today 
because 
someone 
planted a 
tree a long 
time ago.  

– Warren Buffett



Vision 
Our vision is to have an ‘advisory’ 
approach rather than a ‘sales’ 
approach in the banking and 
financial service industry. 

Core Values 
 Honest Intent & Knowledge 
 Confidentiality
 Transperancy & Fairness

Our businesses

Ashika 
Capital

Ashika 
Wealth 

Advisory 

Ashika 
Stock 

Broking 

Ashika 
Global 

Securities 
Ltd

Ashika 
Commodity 
& Derivative 

Ltd

Ashika  
Credit 

Capital Ltd

About
Ashika 
Group 

A shika Group is one of India’s 
fastest-growing investment 
banking, securities and investment 

management firms, providing a gamut of 
financial services and products to a wide 
and diverse client base. Founded in 1994, 
the firm has its registered office in Kolkata 
and is headquartered in Mumbai.

 We offer comprehensive and tailor-made 
wealth management solutions to our clients. 
 We enter into private wealth management 

engagements with a transaction value of 

more than Rs. 100 crores. 
 Our team possesses more than 20 years of 

experience in the financial markets.
 Our team comprises Chartered 

Accountants, Company Secretaries 
and Chartered Financial professionals 
specialising in wealth management.  
Our resident experts possess a rich 
experience in global banking, investments 
and related product advisory services. 



24+years of 
experience in 
capital markets 
with blend of in 
house research. 

Hedging of your 
existing portfolio 
from downward 
risk in case of 
market crash 
by periodically 
rebalancing it.

Focused study 
of Equity & Real 
Estate Market at 
micro level with 
macro view.

Tailor made 
structured 
financial products 
as per the risk 
appetite & ROI 
expectation of 
clients

Research based 
suggestions 
for Entry & Exit 
timings for various 
investment products 
including Real 
Estate.

We do advise 
on investments 
in start- ups for 
clients with high 
risk appetite

Our Differentiators

Business 
Tycoons

First 
Generation 

Entrepreneurs

Ultra 
High Net 

Worth 
Clients

Trusts 
and Hindu 
Undivided 
Families

Non-
resident 
Indians

Who we serve 

Our product offerings

Ashika’s key areas of expertise 

Equity investments  
We advice on value investing by keeping 
global macro economic view in mind.

We study the industry and company and 
break it down to the minutest detail before 
we suggest a value pick for our clients. 

Structred Products 
These are capital protected products 
which generate risk adjusted  Return on 
investments.

Private equity 
We help corporate to raise funds either 
through venture capitalists or through 
debt markets 

Family office / wealth management 
advisory 
We advice suitable financial products 
as per the risk appetite and return on 
investments  expectations of our clients. 
We advice 15 categories of products 
including investments in international 
funds.

Equity derivatives
We advice on various future and options 
strategies by analyzing the technical 
charts and fundamental views.

 

Equity 
Investments 

Future & Option 
Trading 

Commodities / 
Currency Trading 

Stock Lending & 
Borrowing 

Family Office / Wealth 
Management Advisory 

Investment 
Banking 

Private 
Equity



Ashika Wealth Advisors are 
addressing the growing needs of 

two kinds of investors…

Those who have been consistently 
investing in physical assets.

Those who have been investing 
in financial assets based on their 

personal intuition.

1 2

3

There is a big 
challenge facing 
successful 
achievers like you.

It is not how 
you may do 
professionally 
better.

It is about how you 
may transform your 
savings into wealth.

Transforming 
savings into 

wealth



Amit Jain is the Co-Founder of Ashika Wealth 
Advisors. 

This organisation advises Private Family Offices, 
Equity Broking, Wealth Management, Merchant 
Banking, Mergers & Acquisitions, Private Equity & 
Debt Syndication as well as related activities. He 
has a  keen interest in mentoring new start-ups to 
scale their businesses. He has mentored start-ups 
from IIM, IIT, DTU, DU and other premium institutes 
in India. He is on the Mentorship Board of Nexus (US 
Govt. Incubation Centre) for Asia-Pacific.

Prior to his entrepreneurship stint, Amit served the 
Indian banking & financial services industry for 
eighteen years. In his last assignment he served 
Reliance Capital Group Company as Business Head 
for the India Region. He had been part of Reliance 
Group’s leadership team for almost a decade. He 
streamlined all business processes and created new 
growth benchmarks blending top-line and profitability 
for his vertical. As a Business Head, all functions of 
business i.e.  Sales, Finance, Marketing, Operations 
& Quality, Compliance & Risk reported to him for the 
India Region. He has demonstrated an outstanding 
track record across eighteen years, setting up 
businesses from scratch by launching new products 

in suitable geographical markets with competitive 
pricing and retail distribution network. He managed a 
network of more than 10,000 franchisees, creating a 
team of 400 employees. He had become head of the 
India Region at this Reliance Capital Group company 
before the age of 30.

Amit previously worked with HDFC, ICICI & ABN Amro 
Bank before venturing into Reliance Capital in 2006. 
His learning curve comprised managing all products 
verticals i.e. Liabilities, Assets, Wealth Management, 
Insurance, Mutual Funds, Equity Broking, Commodity 
Broking, Portfolio Management Services, Private 
Equity and Real Estate Advisory during his stint with 
the banking industry.

Amit Jain is PGDM, Certified Financial Planner from 
Financial Planning Standards Board of India (FPSB) 
and Post Graduate Diploma in Financial Advisory 
from Indian Institute of Banking & Finance (IIBF). He 
has done his B.Com (Hons) from Delhi University. He 
has qualified for all certifications of National Stock 
Exchange (NSE) pertaining to the financial markets - 
such as AMFI, NSDL, Debt, Derivatives etc. He has a 
keen interest in philanthropy and  new-age start up 
mentoring.

Person behind 
Ashika Wealth 

Advisors

Amit Jain 
Co-founder, Ashika Wealth Advisors



Investments in financial assets

Proportion of total personal wealth in financial assets

Growth in mutual fund investments

Proportion of of personal wealth in direct equity

H203 
FY17
lakh crore

59.27%
FY17

39%
FY17

18%
FY17

40.73%
FY16

13%
FY16

17%
FY16

H177 
FY16
lakh crore

India is 
beginning to 

trust financial 
assets more 

than physical 
assets-faster 

than you 
thought 

Total individual wealth in India

H344 
FY17
lakh crore

H310 
In FY16

lakh crore



*The last point is, perhaps the most important

5
ways in which 

wealth-creators 
are different

4 5Wealth-creators 
save in a manner 
that reflects the 
structural shifts in 
market cycles.

Wealth-creators 
don’t profess to 
know it all but seek 
to find the right 
wealth managers.

1 2 3Wealth-creators 
believe that savings 
outperformance is 
about ‘discipline, 
discipline and 
discipline.’

Wealth-creators 
get their savings to 
work harder than 
them.

Wealth-creators 
possess a long-
term clarity on 
where to allocate 
their savings.

5
 questions that 
we want you to 

answer

4 5Your financial 
responsibilities may 
keep growing. 

But will you have access 
to adequate financial 
resources just when you 
need them in life?

You have addressed 
your needs for today.

But have you planned 
methodically to ensure 
that you will be able to 
live ‘happily ever after’?

1 2 3You are living in the 
fastest-growing major 
economy in the world. 

But are your financial 
assets growing faster 
than ever?

You are working 
focused on your career.

But are you investing 
as much focus on 
allocating your savings?

You are living a life of 
security.

Would you be able to 
encash your financial 
assets within hours?



Derived from nearly two and a half decades of enduring 
presence in India’s financial services sector (since 1994)

Derived from an extensive exposure to equities, debt 
instruments, mutual funds and new age structured financial 
products

Derived from a research-led understanding of economic, 
commodity and corporate realities

Derived from an active and responsible engagement with 
more than 1 lac retail customers

Derived from a culture of governance and compliance

Derived from proactive investments in people, processes and 
technologies

Ashika and the art 
of transforming 

savings into wealth

Prudent 
capital 

allocation 
represents 

the last 
investment

Prudent capital allocation is not 
about putting all your money into a 
single asset-class

Prudent capital allocation is not 
about doing what other fund 
managers are doing

In fact, prudent capital allocation 
is not as much about financial 
products as it is about people

Prudent capital allocation is 
about your risk appetite and your 
financial aspirations

It is about you.



7
Ashika’s 
wealth 

management 
service is 

structured 
around a 

seven-step 
process 

1 Allocation
We address your 
personalised investment 
needs through the 
appointment of a 
financial advisor – 
the go-to person for 
addressing all your 
investment needs. 

4 Understanding
Your financial advisor 
will comprehend your 
investment needs and 
analyse your investment 
objectives and come 
up with a dedicated risk 
profile.

2 Accumulation
Your financial advisor 
will research and 
aggregate all relevant 
information about your 
financial position with 
the objective to develop 
a consolidated picture. 

5 Validation
Your financial advisor 
will recommend 
investments based 
on your long-term 
objectives and risk 
profile.

7 Review
Your financial advisor 
will review your 
performance with 
you, recommending 
modifications, if needed.

3 Analysis
Your financial advisor 
will identify the strengths 
and weaknesses of your 
existing investments.

6 Implementation
Your financial advisor 
will execute transactions 
based on your final 
decision and express 
instruction.

At Ashika, 
we don’t just advise 
you on what to buy

We provide you with a comprehensive wealth 
management services portfolio under one roof.

We research: We leverage our in-depth research to add 
value to our securities broking and distribution services 
K We advise: We provide securities broking, distribution 
of mutual fund schemes and depository participant 
services to high net worth individuals like you and your 
associated entities K We identify: We make investment 
recommendations based on your investment objective 
and risk profile K We execute: We buy and sell through 
our in-house brokerage agencies, ensuring confidentiality  
K We provide complete documentation: We provide 
our clients with complete documentation on what was 
bought or sold on their behalf, enhancing transparency K 
We provide periodic updates: We provide you with a 
continuous ‘reading’ of the key health indicators of your 
portfolio K We advise switches: We keep evolving your 
portfolio in line with changing global economic scenarios 
K We provide a singular focus: We are focused on 
taking your interest ahead K The bottom line is trust: 
We earn your trust by offering solutions that address your 
investment needs effectively

…



Governance  
and trust

Service: We profess a high 
standard of client service and 
responsiveness, enshrined in 
our vision and institutionalized 
in our systems-driven service 
philosophy

The soul of our service lies in a high 
standard of process integrity. 

Respect: We will respect your 
hard-earned money as well 
as time through considered 
opinions as well as promptness 
in response

Perseverance: We will continue to 
engage with you in good markets 
and bad, making it possible to 
maximise on opportunities across 
market cycles 

Priority: We will not engage in 
any advice or transaction where 
we stand to singularly benefit 
over the customer 

Sustainability: We invest in long-
term creation, maintenance and 
retention of relationships as the 
basis of client trust, service and 
disciplined investment

Transparency: The principal 
assurance we provide is 
completely transparency – across 
engagements, transactions and 
market cycles

Confidentiality: We will 
respect your transaction and 
engagement confidentiality at all 
times

Documentation: We will 
document every part of our 
engagement as the basis of 
responsible practice 

Access: We will provide complete 
and unfettered access clients 
to engage with the senior 
management 

Integrity: We are proud to 
state that in a world marked 
by continuous change, the one 
Ashika feature to have remained 
constant is our sense of integrity



H100 
crore

H100 
crore

H100 
crore

H100 
crore

Conservative

Moderate

Aggressive

Very aggressive

Government of India bonds

Debentures,  non-convertible 
Debentures and corporate bonds

Fixed deposits

International funds (in US$)

Nifty-linked structured products

Debt structured products

Arbitrage funds

Equity saving schemes

Accrual mutual fund debt 
schemes

Duration mutual fund debt 
schemes

Monthly income planning

Balanced funds

Dynamic funds

Gold saving funds

Large-cap mutual funds

Multi-cap funds

Mid-cap funds

Small-cap funds

Real estate structured products

Alternative investment funds

Portfolio management services

Direct equity investments

Nifty/Stock futures trading

Nifty/Stock options trading

Commodity trading

Currency trading

New-age start-up investments

One year 
to 

seven years

One year 
to 

seven years

One year 
to 

seven years

One year 
to 

seven years

8-10%

9-11%

11% 
to 

18%

18%
& 

above 

Investor class Investment theme Preferred 
Investment 

Horizon

Tentative 
Rate of 
Return

Ticket size

Service section

It’s better to 
hang out with 
people better 

than you. Pick 
out associates 

whose behavior 
is better than 

yours and you’ll 
drift in that 
direction.
– Warren Buffett



Registered Office
Trinity

226/1, A.J.C. Bose Road, 7th Floor, Kolkata-700020
Phone:033-4010 2500, Fax No:033-4010 2543

Email: ashika@ashikagroup.com

Mumbai Office Address
1008, Raheja Centre, 214, Nariman Point,  

Mumbai – 400021
Phone : +91 22 66111700

Email: wealth@ashikagroup.com A 
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